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Three Cooperatives...One Agronomic Vision

CHS SunPrairie, Enerbase and Border Ag & Energy combined their assets as a way
to serve their growers in the most efficient way during the busy seasons, creating
Dakota Agronomy Partners. Since its inception in 1999, DAP has witnessed both
growth and change in order to adapt and better serve its growing customer base.
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ERIC MOBERG
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FARMERS HAVE TO BE OPTIMISTS
Greetings and Happy Easter from your CHS
SunPrairie Producer Board. Will Rogers once said, “The
farmer has to be an optimist or he wouldn’t still be a farmer.”
The weather, markets, droughts, changing government rules,
trade deals...the list goes on and on that can keep a farmer
up at night, but springtime gives us a clean slate. I’ve always
thought it was easier to be an optimist in the spring!
On that note, the question I’ve been asked most often lately
is how our 83 terminal near Lansford is coming along. As I
write this, it is on schedule to be operational toward the end
of May. We are excited to see this project become a reality
for the growers in our region. Once operational, we will have
three shuttle loading facilities strategically placed within our
geography. Our ultimate goal is to provide the best service
and returns to our patrons, and this addition to our assets
will do that for a very long time. We are also in discussions
with our cooperative neighbor in that area to enhance the
efficiency of the other terminals close by. Stay tuned.
As one of the owners in Dakota Agronomy Partners, CHS
SunPrairie is looking forward to changes coming to this LLC.
This agronomy partnership continues to grow and provide
great service and products to our growers in the region.

As most of you are aware, due to some unfortunate events,
CHS elected to issue patronage this past year as nonqualified
equity. Positive changes have been made at the corporate
level and it appears that things are moving in a profitable
direction. Within CHS SunPrairie we remain focused on our
core areas just as we always have to bring value in grain
and agronomy to our patrons, look for sensible growth
opportunities, and trim expenses without sacrificing service.
I would like to thank our management and employees for
always keeping their eye on the ball for our member owners.
In closing, on behalf of the board, thank you for your
business. Good luck this spring and have a safe and
profitable year. n

Our 83 terminal near Lansford
is on schedule to be operational
toward the end of May.
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DAN SEM
DAKOTA AGRONOMY PARTNERS
general manager

READY, SET, GO
2018 planting is upon us, and the equipment and
supplies are in position to hit the fields and service
our growers. We have spent the winter getting equipment
serviced and warehouses filled for another season. Over the
winter months, our sales team has been attending seminars
and educating themselves on the top genetics and most
efficient ways to get the crop planted and off to a good start
so they can be a reliable partner for our growers.

Stick with who you trust
and who will be there in the
field to service your seed
purchase in the end.
Fertilizer markets proved to be the animal that they can be
when it came to pre-buying and booking over the winter.
As of today, it looks like the market has found some stable
ground. Key watchouts on our end will be imports on urea
and readily-available NH3. In-state warehouses will be a big
factor on how they handle placement in a timely manner.
Some areas were not able to get fall work done like we
normally see, and that may add some congestion to logistics
in the country. We always like to encourage our growers to
have all their NH3 equipment up-to-date and in working order,
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and if we can help in that process, please give us a call.
The hot topic for the year has been Dicamba and training
needed for the application of this product. While this will
add a good tool for keeping soybeans clean in the field, we
have had many discussions on doing it the right way and
keeping it viable for the future. Enlist traits will be right
around the corner as well with options to spray 2-4D type
Colex D on our soybeans and corn moving forward. All good
things in a market that is always looking for ways to fight
resistant weeds.
Maintaining the top spot when it comes to decision making
for many growers is seed. Seed varieties and traits continue
to improve and play a critical role in today’s profitability.
Genetic selection of traits and varieties continues to lead
our decision on who we buy from. With the abundance of
players in the seed market, it can be a little overwhelming
to navigate through this. My advice is to stick with who you
trust, and who will be there in the field to service your seed
purchase in the end.
DAP is prepared for another fast-paced season in 2018. We
know that some of our growers will be making game time
decisions based on markets and we will be prepared to hit
the field and fulfill our mission to service the acres we cover.
We are ready, we are set, and waiting for Mother Nature to
say GO! n

HOW DO I EARN

PATRONAGE THROUGH
DAKOTA AGRONOMY?
Dakota Agronomy Partners is owned by three parent companies.
The ownership is as followed:

61.75%

ownership

20%

ownership

18.25%

ownership

When doing business with Dakota Agronomy Partners you earn
patronage back on every purchase made. Patronage earned through
DAP is paid out through our parent companies and is based on the
ownership percentage of each cooperative. So when you receive
your patronage from CHS SunPrairie, Enerbase and Border Ag & Energy
look for the DAP line listed and that is the amount you earned back
from DAP.
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DARREN SLETTEN
ENERBASE
board president

THE RIGHT DIRECTION
Spring is here! Over the long, cold winter producers have been preparing for
the year ahead, as well as the Enerbase management and board of directors.
Just as farmers and ranchers try to figure out what they can do to be profitable,
the management and board at Enerbase are also crunching numbers. At our
planning session in December, we worked hard to sort out a plan of action that
would be beneficial to the patrons and the cooperative.
For 2017 Enerbase had total gross sales of $115,642,692, with net savings of
$3,847,152, and local savings of $320,713. The management and employees did
a great job this past year keeping our cooperative running efficiently and heading
in the right direction.
Gary Knell retired from the board at the end of 2017 and Ricky Scheid was
appointed to replace him. Ricky then was officially elected at the annual meeting
to fill out the last two years of Gary’s term. We want to thank Gary for his service
on the Enerbase board, his knowledge and insights were of great value. Mark
Larson and Greg Marshall were re-elected for three-year terms.

Gary Knell

THANK YOU
for your years of service
on the Enerbase board!

The Enerbase board of directors consists of seven patron members from five
districts and two at-large positions. They are each elected for three-year terms
with term limits of twelve years. In the not-so-distant future we will have many
of the current board members terming out. We are actively searching for patrons
who would be interested in serving on the Enerbase board. If you would be
interested, you could get an idea of what a board meeting consists of and what
your duties would be by attending a meeting and seeing if you would like to be a
part of the governance of Enerbase. Please contact us if you would like to serve
as an Enerbase board member.
Our goal for 2018 is to continue to head in the right direction by offering products
and services that are vital for our member patrons’ operations, and looking ahead
for opportunities to do even better! n

CONGRATULATIONS ON YOUR RE-ELECTION!

Greg Marshall
Northwest District
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Mark Larson
At-Large District

Rick Scheid
South of the lake
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Don’t go to absurd lengths to kill weeds and grasses in your spring wheat and
durum fields. Offering multiple modes of action for resistance management,
PerfectMatch™ wheat herbicide does everything you want, all in one product.
How perfect is that? SimpleWeedControl.com
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THERE’S A SIMPLER WAY TO
PROTECT YOUR SPRING WHEAT FIELDS.

MIKE BENJAMIN
DAKOTA AGRONOMY PARTNERS
agronomy sales manager

A good rule to follow, is that weeds
should be controlled before they
are four inches in height.

8

THE BENEFITS OF USING A

PREEMERGENCE HERBICIDE
The use of postemergence glyphosate in
Roundup Ready crops has been the primary
weed control program used by many
growers. While this system has seemed to simplify
weed management, relying on total postemergence
herbicide programs can be difficult to manage if not
properly implemented. The flexibility in application
timing that glyphosate offers may make it easier to
control larger weeds, however the benefits of earlyseason weed control to protect crop yield can be
lost if applications are not made in a timely manner.
Additionally, untimely applications can lead to a
reduction in weed control. Another thing to consider
is by relying only on glyphosate as the weed control
strategy, this could possibly lead to the development
of herbicide-resistant weeds.
One way to help overcome some of these concerns
is the use of a soil-applied or preemergence herbicide
into your crops weed control program. Using a
planned preemergence residual herbicide followed
by a post glyphosate application can result in more
consistent weed control. This helps reduce the
size and number of weeds present at the time of
application and offers greater flexibility in the postapplication window and may eliminate the need for
extra applications of herbicides.
One of the concerns that many producers have
in implementing a preemergent herbicide is the
economics. While a preemergent herbicide may
increase the cost of your weed control program,
resulting benefits often make up for the cost by
increasing weed control and yield.
Some of the benefits to using a preemergent
herbicide will help control a number of weeds that
would have emerged and competed with the crop
as it becomes established. While early-season
competition may not be a factor if the post application
is timed appropriately, remember that weeds can
increase in size in just a few days. If you are trying to
spray a large number of acres or you become delayed
in your applications due to rain, early-season weed
competition can become a problem.
A good rule to follow to avoid yield losses due
to early-season weed competition is that weeds
should be controlled before they are four inches

in height. We have seen a few weeds that have
become harder to control with one post glyphosate
application. Common lambsquarters, giant ragweed
and kochia are just a few examples of weeds
that are not always effectively controlled with
glyphosate. A preemergent herbicide can aid in
control by providing effective control or suppression
of these weeds so they are easily controlled with
the post application.
One possible long-term benefit from including
a preemergent herbicide in your weed control
program is the implementation of herbicide
resistance management strategies. A preemergent
herbicide would include another mode of action into
the weed management program and reduce the
number of weeds present for the post application.
Ultimately, these two benefits will relieve the
selection pressure of a glyphosate-only weed
management system. This has become a much
greater concern as we see more glyphosateresistant weeds being reported around the United
States.
There are many options out there to choose from
when it comes to preemergence herbicides and all
have pros and cons. The three things that I feel are
most important when making your selection are;
1. Target weeds – will the product take care of the
problem weeds
2. Crop rotation – what do I want to plant here next
year and will the residual of the product prevent my
rotation selection
3. Will it rain – all preemergence herbicides require
some amount of moisture to activate the product
The bottom line is the benefits of using a
preemergence herbicide outweigh the cost of
weeds competing with your crops and using up
nutrients and moisture that the crop needs to
produce a return on your investment. It also helps
introduce different modes of action to keep weed
resistance from happening.
Please contact your local agronomist with any
questions and have a safe spring. n
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KAY L A B U R K H A R T
CHS SUNPRAIRIE
grain division manager

A POSSIBLE CHANGE

IN THE WAY OUR INDUSTRY
DOES BUSINESS
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There are a lot of uncertainties surrounding grain
trade and prices right now. From trade policy, to the
weather, to farmer planting intentions, we have a lot to think
about when it comes to where prices could be headed as
we trade through this planting and harvest season.
In late February I attended a week-long conference with
industry and policy leaders. The big topics of discussion
were changes in consumer preferences and the political
arena regarding trade and tax policy. At time of writing, we
do not have a clear direction on NAFTA changes, what the
farm bill will bring, the 199A revision, and we have entered
a bit of a trade dispute with our biggest soybean customer,
China. These big-ticket items could influence not only prices,
but the way our industry does business.
The Chinese demand for soybeans has been lackluster this
year out of the Pacific Northwest (PNW) and we still have a
lot of soybeans left to move, not only in our area, but across
the US. As a result, basis is struggling to stay at values that
encourage much selling. At the moment, new crop prices
are looking pretty good and I’d recommend putting some
coverage on ahead of planting. In our area we could see a
slight decline in soybean acres but I don’t anticipate that we
will see much of a change from last year.
Spring wheat acres may actually increase this year as wheat
is a little better yield performer if we have a dry year over
soybeans. I’m hearing this is a common trend across the
state and some are estimating that we could see an increase
of upwards of a million acres of spring wheat plantings this
year. An increase in plantings would help offset any concern
that we may get from potential dry weather. I think that our
best chance of a decent spring wheat rally will be around
June as the market will be watching for any adverse weather
conditions.
Durum business has been fairly quiet from the mill
perspective which is a surprise to me given the smaller
crop. Off-quality business has been pretty consistent, giving
growers ample opportunities to liquidate some of the more
problematic quality durum. Canada will continue to be a
force to be reckoned with in the milling market this year and

Changes could influence not
only prices, but the way our
industry does business.

all eyes will be on acreage, which will likely be a bit lower
than what we had last year.
Sunflower acres look to increase in 2018, but given the
ridiculously low acreage we put in last year, that really
isn’t too tough to do. There’s been an uptick in demand
for flowers but not what I would have expected with the
pretty tough winter we experienced across the US this
year. Without much of a change in oilseed prices, I’m
not sure that sunflowers look to break out too far above
current prices.
The off-farm corn program is working pretty well and that
looks to continue to be a pretty viable option for corn
growers as we move through the spring and summer
months.
The most exciting news is the opening of our new facility
north of Minot on Highway 83, which at time of writing
is scheduled to be up and running toward the end of
May. We want to thank you for your continued business
and support, and look forward to serving all your grain
marketing needs in the coming season. Wishing you all a
safe and prosperous 2018. n
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Varieties that lead the industry.
And lead you to better yields.
SY VALDA—The Yield Warrior
SY INGMAR—Top Choice for Economic Return
SY SOREN—Maximum Return Per Acre
Dakota Agronomy Partners has the local knowledge and experience to help you
select and manage your wheat crop for maximum production. For more information on
AgriPro® wheat varieties and certified seed, contact Dakota Agronomy Partners.

DakotaAgronomy.com | (701) 852-5608

© 2017 Syngenta. PVPA 1994—Unauthorized propagation prohibited. Plant variety protection applied for or granted for Syngenta
varieties. AgriPro®, the Alliance Frame, the Purpose Icon and the Syngenta logo are trademarks of a Syngenta Group Company.
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AUSTIN NYHOF
CHS SUNPRAIRIE
ag sales/agronomist

PROTECTING
YOUR SEED

As we are getting ready and geared up for spring’s
work, there are a lot of planting decisions that are
going to be made very soon. Which field is going
to be canola? Which field is going to be wheat?
What do I need to put down for fertilizer for each
field? All of these are decisions that are going to be
made whether we are ready for it or not. One thing
that gets overlooked each year is seed treatment.
There are a few crops that already are treated when
you open the bag, but a lot of the small grains and
pulse crops are not. Everyone always says, “well it
depends if we get any moisture, then maybe I will
seed treat.” The issue with that way of thinking
is that there are disease pressure and insects in
the dry years as well. Instead of looking at seed
treatment as an additional seed cost, try to look at it
as an investment or insurance for the seed you are
putting into the ground. Farmers spend millions of
dollars on seed every single year, so why not spend
a couple extra dollars to protect that seed once it is
in the ground and facing all the elements of disease
and insects. If you can get an increase of two to
three bushels, you are usually covering the cost of
the treatment for the majority of seed treatments. In
years of bad disease or insects you will see a better
return on your investment. Since we cannot predict
the future as well as we would like to, it is hard to tell
what kind of year we are going to have, making the
decision to seed treat or not a difficult one. So you
really need to ask yourself one question, “Do I feel
lucky?” Well, do ya…punk? Are you 100% certain
that you do not need a seed treatment? Unlike our
friend Clint Eastwood, who more than likely knew
he had only fired five of his six shots, the answer is
no. You can never be 100% sure about the future.
In the end, seed treatment protects your bottom
line and ensures the seed a great environment for
it to shoot out of the ground strong and produce a
fantastic crop. So maybe it’s time we start giving
seed treatments a better look and see how they can
help us produce some of the best crops in the world.
I hope everyone has a safe and efficient spring! n
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WES BERG
ENERBASE
ag sales/agronomist

Hazen warehouse rendering

WRESTLING WITH

DECISIONS THIS SPRING
It is currently -15 degrees outside and I’m writing
an article for a spring issue. It’s been an interesting
winter with the continuing drought and low commodity
prices. There is much uncertainty in the ag sector with
spring planting decisions being stretched to the last
moment. Which crop gives us a chance of a profit? Will
we receive timely moisture? And while producers wrestle
with these decisions, we as retailers are faced with our own
decisions, such as when is the best time for locking in our
own fertilizer prices? Should we wait and hope for better
prices? What about availability? Will there be ample product
available or will we face shortages if we wait too long? As
we approach spring, we hope the options we present to our
customers are accurate and helpful.
Here in Hazen, we are working on plans for our new
warehouse which will be 60’ x 60’ and provide adequate
storage for crop protection products and seed. We are
hoping for an early construction date and a quick completion
so we will have all aspects of our business on one site to
provide faster and more efficient service for our customers.
In addition to our new building, we will be moving our liquid
fertilizer tanks to the new site.
The near completion of the new urea plant at the Dakota
Gasification Plant is another exciting project for our area
and the entire state of North Dakota. We hope that having
this facility in our back yard will improve the availability of
urea and stabilize price fluctuations that have occurred in
the past. Having a local source for ammonium sulfate and
urea at the DGC plant is definitely a benefit for local retailers.
The thought of sourcing urea from 15 miles away is exciting.
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This project has been years in the making and has not been
without its problems, however they persevered and are
ready to begin production.
A reminder to our customers and anyone who will possibly
be spraying products with the new Dicamba technology, it’s
time to attend the training required by the State Agriculture
Commissioners office. I personally attended recently and
found it to be very educational and informative. If you haven’t
attended yet, contact the Ag Department to find a training
site near you.
On the downside, we are looking toward June with great
sadness as Jeff Geinert, our Senior Agronomist, will be
retiring. Jeff has been in the Ag industry in North Dakota
since graduating from NDSU in the 70’s. His knowledge
and expertise has been a tremendous help to our staff
and customers. I have had the honor of working with Jeff
since the mid-nineties and will miss his wise counsel and
friendship. This is an exciting time for Jeff and his family
and we wish him the best in the future.
As this crop year unfolds, be aware that we expect a heavier
weed presence this year and encourage the application
of a pre-emerge herbicide. Please get in touch with us to
visit about crop protection strategies and what is available
with precision ag technology to assist in monitoring crop
progress throughout the year.
In closing, let’s hope that spring brings us ample and timely
moisture and our commodity prices rebound so our patron
owners can get back on the winning track. n

CRAIG GIROUX
ENERBASE
machinery sales

MAKING THE RIGHT

MACHINERY PURCHASES
Over the past couple years, the machinery market has
been very weak. Some of this has been from the flood of
used machinery in the market and some has been from the
couple of tough years the producers have seen. 2018 is
starting to show signs of growth and better confidence than
the previous years.
We had one of the best years at the KMOT show in January,
and I want to say thank you to everyone who stopped by our
booth and chatted with us. With everything being looked
at online these days, it seems it’s more difficult to inform
everyone of all the products and services that we carry.
At Enerbase, it is our vision and mission to serve the everchanging needs of our patrons/owners with timely delivery
of quality products and services at competitive prices,
while efficiently utilizing cooperative resources to provide a
local net savings that will service the financial needs of our
Cooperative. With that being said, I encourage you to stop
by and get to know your sales team at Enerbase. We have a
large inventory of machinery and we also pay patronage back
on all machinery purchases.

Along with the patronage you earn back on your purchase,
we also stock some of the largest inventories of parts and
service what we sell. When it comes to machinery, we know
quality is most important to reduce downtime. We sell some
of the best brands out there including Meridian, Degelman,
Kuhn Knight, Westfield, Wheatheart, Batco, MDS, Seed
Hawk, TruFlex, Werk Weld, Enduraplas, Art’s Way and have
access to many more. We also recently became a certified
dealer for Morris equipment and parts. We are excited to
have that quality brand added to our lineup.
If you are a farmer, rancher, hobbyist or own a construction
company, we can help you save money on your next
purchase and pay you patronage to continue earning on your
purchase. We also just added truck tarp installs and repairs
to the list of services we offer. If you are in the market for
equipment, we have you covered. From augers to bins,
mowers to pro-tills, and feed bunks to mixer wagons, there
is a good chance we have what you are looking for. If you
have a need you would like to visit about, stop by or call us
and we can come visit with you. Thank you again for your
support and I wish you all the best of luck for a profitable
2018 season. n

We are now a
parts and equipment dealer!
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SHANE LESTER
DAKOTA AGRONOMY PARTNERS
newburg location manager

PROTECTING YOUR YIELD POTENTIAL
BY TREATING YOUR SEED
When economics get tough in agriculture, we
begin to look for ways to reduce expenses. One of
the first decisions that you have is whether or not to treat
your seed. Most producers wonder whether or not seed
treatment pays. How do we make that decision? One can
turn to university research that may or may not be conclusive
certain years. You may have personal experience that will
influence your decision. The fact is, once the seed is in the
ground, it may be exposed to numerous pathogens and
insects. Seed treatments can protect that yield potential.
Unlike post emerge herbicide and fungicide applications, the
diseases and insects that may attack your seed is difficult
to scout. For example, there are techniques for scouting
wireworms. This involves digging holes in the soil, placing
bait in the hole, covering it and checking it periodically for
the existence of wireworms. The challenge is how many
bait stations would you have to create to adequately sample
a field. Also wireworm problems are not usually distributed
throughout the field.
Most producers would agree that under cool, wet conditions,
seed treatment is definitely a benefit. Cool soil temperatures
delay germination and emergence of all crops, in general,
less than 40 degrees for wheat and 50 degrees for corn and
soybeans. Add moisture to this and you have seed that will
sit in the ground for longer periods of time and be subject

to seed decay and rot. Certain diseases are more prevalent
under these conditions.
Are cool, wet conditions the only time that seed diseases are
a problem? Unfortunately, no. Some diseases thrive the best
under warm, dry conditions. While these are less prevalent,
just because the soil is warm and dry does not mean that
your seed is safe.
We have insects and soil-borne pathogens that may
attack seed once it is in the ground, but we may also have
seed-borne pathogens that are introduced with the seed.
Examples such as seed-borne scab or loose smut may be
on or inside the seed. Seed-borne scab can cause seedling
blight of wheat. Loose smut may be in the embryo of the
seed causing smut to develop in the crop. Seed treatment
can protect crops from seed-borne pathogens.
One thing that we do know is that yield potential begins to
decrease the day that you put the seed in the ground. Seed
has become a substantial portion of your production cost.
What can we do to protect that yield potential and protect
your investment in seed? Most university research has
concluded that seed treatment pays in the long run. Some
years we may not see a return on investment. Other years it
will be very evident, but overall in the long run, you will find
that seed treatment pays. n

University research has concluded that
seed treatment pays in the long run.
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Rhizoctonia, Pythium and Fusarium, while controlling pests like wireworm, aphids and more.
Go with the flow at valent.com/nipsitsuitecereals.
Products That Work, From People Who Care ® | valent.com | 800-6-VALENT (682-5368)
Always read and follow label instructions.
NipsIt and Products That Work, From People Who Care are registered trademarks of Valent U.S.A. Corporation.
©2016 Valent U.S.A. Corporation. All rights reserved. Printed in the U.S.A. AM71862.02

STOP REAL SOYBEAN

DISEASE THREATS
BEFORE THEY STRIKE.

YIELD LOSS
Phytophthora is the #1 disease
that suppresses soybean yields

FAST STRIKE
Pythium can attack seedlings
within 1.5 hours of planting

ROOT LOSS

Fight Pythium and Phytophthora
with the most advanced chemistry.
Protect your soybeans from hidden, persistent and
quick-spreading diseases with the powerful dual mode
of action that protects your yield.

Find out more at fightsoybeandisease.com.

Pythium decreases root mass, surface
area and nutrient-absorbing capacity
Products That Work, From People Who Care ® | valent.com | 800-6-VALENT (682-5368)
Always read and follow label instructions.
INTEGO is a trademark and Products That Work, From People Who Care is a registered trademark of Valent
U.S.A. Corporation. ©2016 Valent U.S.A. Corporation. All rights reserved. Printed in the U.S.A.

71849.02 INTEGO Ad_8.125x5.125.indd 1

9/1/16 4:08 PM
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KAT I E W O O D B U R Y
CHS SUNPRAIRIE
ag sales/agronomist

AGELLUM CAN
CHANGE THE WAY
YOU MANAGE
YOUR FARM
The past growing season was a stressful one
for many. I am praying for rain as I write this during
the last week of February. I know we are all thinking
about the upcoming spring and its challenges…
wondering if the weather will cooperate and how to
make decisions with so many unknowns. Prices are
constantly changing, the weather is unpredictable,
and breakdowns are inevitable. Do we choose to be
conservative, or just continue business as usual? You
are challenged with managing expenses yet still making
sure the crop can reach its full potential. In times like
these, the most important thing is knowing what the
break-even mark is on your farm. Yield and price are key
components and keeping track of your farm’s breakeven can be challenging. Doing the math each day
with these ever-changing prices is a daunting and near
impossible task. Many try to keep these numbers in
their head, but things can get missed or forgotten and
can change your operation’s profitability dramatically.
Agellum is a farm planning tool that CHS is offering
to our growers to help manage their operation. It has
many uses for the grower including tracking input
costs, logging yields, recording commodity prices and
other items. After putting in your farm plan, you can
determine at what price and how many bushels you
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need to keep your farm profitable and have records
to easily access later in the year. It compiles all the
information you enter to give you break-even marks
and profitability reports for each field, and for the whole
farm. Agellum has the potential to change the way you
manage your farm expenses. The ability to record and
share fertilizer and crop protection recommendations
with your agronomist is efficient and effective.
Utilizing crop scouting reports can also be beneficial
in identifying potential problem areas. Integrating yield
data, zone and VRT maps is also available. Agellum
is the perfect tool for you to track inputs while in the
field with the Agellum App. Because we created the
program, it can grow and change to meet your needs.
If you are interested in this program, please contact
your local agronomist to set up an account to see what
Agellum can do for your operation.
When challenges arise, the stress of the unknown can
weigh heavily. Having an effortless way to record inputs
gives you real-time information on the profitability and
security of your farm, and can help you make better inseason decisions. As patrons, you are our owners. CHS
is striving to help you, your family and your farm be
successful. Thank you for your business and good luck
in the 2018 growing season. n

Grow more
with InVigor.

®

THISIS

YOUR

GRAIN.

Protected with
Diacon®-D IGR

Unprotected wheat
after 150 days of
insect infestation*

THISIS

YOUR

GRAIN
ON BUGS.

Keep Wheat and Barley Neat
with Diacon -D IGR

When it comes to yield, harvest management
flexibility and profitability, InVigor canola
delivers more. No two fields are alike and
that’s why we offer a wide variety of InVigor
hybrids from pod shatter reduction, clubroot
resistance and mid-season high oil content.
Visit CropScience.Bayer.US/InVigor
to learn more.

®

From causing discount penalties to rendering grains altogether inedible,
stored product insect infestations make a verifiable economic impact.
Diacon®-D IGR is a ready-to-use, dry formulation solution protecting
wheat, barley and other grains in a variety of storage sites including
water challenged situations.

©2016 Bayer CropScience LP, 2 TW
Alexander Drive, Research Triangle Park,
NC 27709. Always read and follow label
instructions. Bayer, the Bayer Cross and
InVigor are registered trademarks of Bayer.
InVigor is not registered in all states. For
additional product information call toll-free
1-866-99-BAYER (1-866-992-2937) or visit
our website at www.CropScience.Bayer.us.
CR0516INVIGOA223V00R0

Make sure your grains stay
clean with Diacon®-D IGR.
Call 800.248.7763 or visit
BugFreeGrains.com to
learn more.

*In laboratory setting
Always read and follow label
directions. Diacon and Diacon with design
are trademarks of Wellmark International. Central
Life Sciences with design is a registered trademark of
Central Garden & Pet Company. ©2017 Wellmark International.
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ENERBASE PROVIDING
RUBY FIELDMASTER
The diesel engines that are in the equipment
we use on the farm today use high-pressure,
common-rail (HPCR) direct-injection
technology for significantly greater efficiency
than conventional diesel engines. The high
temperature and pressure these engines operate
at today can easily break down the typical #2
diesel, resulting in fouled fuel that can damage
engine parts.
Cenex Ruby FieldMaster premium diesel
provides off-road performance for high-tech
engines, including those that meet the Tier
IV final EPA emission standards. Its industryleading, multifunctional additive package
contains a unique combination of seven
additives that prevents injector fouling and
filter plugging to minimize costly downtime.
No other premium diesel fuel contains a more
complete, balanced additive package that
helps avoid the hassle associated with using
aftermarket products to treat fuel. Cenex
premium diesel fuels are smart-injected at the
terminal to ensure stringent quality specifications
are met.

COMPARED TO TYPICAL UNTREATED #2 DIESEL
FUEL, RUBY FIELDMASTER:
REDUCES DOWNTIME and costly repairs
IMPROVES FUEL ECONOMY by as much as 5 percent
INCREASES POWER by up to 4.5 percent
BOOSTS LUBRICITY by 10 to 15 percent
EXTENDS LIFE of injectors and injector pumps
PROVIDES QUICKER, MORE EFFICIENT STARTS with a higher
cetane number (typically 47-49)
REDUCES MAINTENANCE COSTS
CLEANS UP AND PREVENTS INJECTOR FOULING in 2007 and
newer engines

For questions about Cenex Ruby FieldMaster or to
place an order, call Al or Sheri at Enerbase 852-2501.
Al Medler		
Fuel Dispatch		
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Sheri Endresen
Petroleum Manager
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Congratulations
to the Enerbase
2018 SCHOLARSHIP
RECIPIENTS

Taylor Tweeten
Washburn

Hannah Newman
Sawyer

Sydney Larson
Norwich

Karlee Zablotney
Minot

Maria Wirtz
Underwood

Madison Sommer
Washburn

Brooke Goven
Mercer

Trey Klain
Ruso

Contact our service center today to schedule your appointment! 852.2501
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E R I C F O L S TA D
DAKOTA AGRONOMY PARTNERS
glenburn location manager

PRECISION AG CONTINUES
TO GROW IN DEMAND
Greetings from Dakota Agronomy in Glenburn. As we
prepare for the 2018 season, we are busy bringing in inventory
for all your planting needs as well as prepping our equipment.
This has been one of the slowest winters we have seen in a
long time due to the dry conditions of last summer and fall. We
are hoping as spring approaches, we will be receiving some
much-needed moisture for the upcoming growing season.
Soil tests from last fall have shown higher nitrogen levels than
we have seen in past years. This is a result of the dry conditions
from the lack of moisture during 2017. This will create some
challenges with crop rotation decisions for the upcoming
growing season that we generally are not used to dealing
with. Thus, the importance of a soil test prior to planting is
more important than in previous years. Should you have any
questions, feel free to contact us.
Our Precision Ag service continues to grow in demand with
variable rate fertility and zone mapping. This service is
becoming more and more common with growers as the modern

equipment is easily adapted to variable rate applications.
Growers have seen more uniformity of the crop across the
field with zone mapping and variable rate technology. This
technology continues to advance. It is a growing trend in the
ag industry that will create more yield enhancement. Contact
Stephen Whalen in Glenburn for any Precision Ag interests
you may have.
The team in Glenburn is here to assist you in any way we can
during the 2018 planting season. Stop in or give us a call
with any planning decisions you may have. We look forward
to working hard for you. n

Precision Ag service continues
to grow in demand with variable
rate fertilty and zone mapping.

23

How do you view

Through our patented Fusion® technology, only MicroEssentials® combines
all three dimensions of smarter crop nutrition: uniform nutrient distribution,
increased nutrient uptake and season-long sulfur availability. When you look
closer at other fertilizers, you’ll see they fall a little ﬂat. Ask for MicroEssentials
by name, and trust the only one with over 12 years of proven results.

GET YOUR HEAD IN THE DIRT AT MICROESSENTIALS.COM
©2017 The Mosaic Company. All rights reserved. Fusion and MicroEssentials are registered trademarks of The Mosaic Company.

See for yourself.
Start by talking to your local
Mycogen Seed dealer or sales
representative.

Kelly Eggl
(701) 240-2152
kfeggl@dow.com

Trademark of The Dow Chemical Company (“Dow”) or an affiliated company of Dow.
©2016 Dow AgroSciences LLC. DAS (11/16)
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1800 13TH STREET SE
MINOT, ND 58701

BOOST YOUR DICAMBA-BASED HERBICIDES.
The Class Act® Ridion™ adjuvant system is a new non-AMS
water conditioner plus surfactant specifically designed to
enhance the performance of dicamba-based herbicides for
dicamba-tolerant soybeans. The dual chelation chemistry
ties up harmful water cations, while the patented CornSorb®
additive drives more active ingredient into the plant through
increased droplet adhesion and coverage. This leads to
greater herbicide activity and faster weed control.
Learn more at winfieldunitedag.com

Ridion and WinField United are trademarks and Class Act, CornSorb and WinField are registered trademarks of Winfield Solutions, LLC.
© 2016 Winfield Solutions, LLC

